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30% Payment by Closed 
Banks in Detroit Spurs 
Activity in Many Lines 


Expected to Have Important Effect on Small Manu- 
facturers and Help Retailers to Collect 
Outstanding Bills 
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Detroit, April 25.—It would be almost impossible for an 
outsider to realize how far reaching was the effect on busi- 
ness in the Detroit area, of the distribution of the 30 per cent. 

f deposits in the closed banks here, which began yesterday. 

t is estimated that a total of more than $131,000,000 will be 
paid out to depositors. Very nearly $50,000,000 went into 
depositors’ hands during the first day of | the distribution. 


The retail merchants in Detroit ’~ 


| CANADIAN MARCH 
SALES SHOW LOSS; 
ONTARIO HAS GAIN 


Montreal, April 25.—Passenger 
automobile sales during March in 
}eastern Canada, including Ontario, 
dropped 25.5 per cent. below the 
corresponding month of 1932, but in 


were the first to feel the effects of 
this sudden release of a huge sum 


of money. Stores of every descrip- 
tion were crowded yesterday. Mer- 
chants reported collections of bills | 
that had been outstanding since the | 
bank holiday began in this state in 
February. 

However, the most important ef- 
fect of this distribution of deposits 
will be felt by the smaller manufac- 
turing companies in the entire 
Detroit area. Many of the smaller 
manufacturers had all their money 
tied up in the closed Detroit banks, | O™tario alone they showed an im- 
In many cases the plants had been; Provement of 6.2 per cent. 
forced to close, because their oper | In the five provinces, Ontario. 
ators lacked money to meet payrolls | Qucbec, Nova Scotia, New Bruns- 
and other immediate expenses. 

|wick and Prince 
| 2,730 pasenger cars were sold during | 


(Continued on Page 5) 





the month, which compares with | 
YOUNGSTOWN SALES iy falta te site wire Fonds 
SHOW SHARP GAIN sn, cherctes® its leading 


position for the third consecutive 
Youngstown, ©., April 25.—A brisk |™0nth, but Ford's recovery was 
most spectacular. After being dis- 


rise in the number of new car sales | : oe : 

@uring the past week was reported | placed from second position in Feb- 
g s re 

by local dealers Saturday. The in- 


cre2se in new car sales is credited | '™ the March standing with 530 
Jargely to the upward trend in busi- | *2/€S. more than twice the Dodge 
: j total, and now stands second to 


ness general. 

One dealer reported that he sold | 
Six cars Saturday, the best day in 
three years, while others here show | 


Chevrolet in total sales for the year. 


made in February 
fourth place. 


and remains in 


gains from 50 to 200 per cent. From | lie ee iia eg 
reports gathered along automobile | S@les of individual makes in east- | 
row, it is estimated approximately |’ Canada in March and for the 


425 cars were sold during the week 
An increase in automobile repair 
business was reported by majority 
Of dealers. Used car sales were on 
the upgrade in proportion to the 
mew car sales, dealers reported. 
New car registrations in Youngs- 
town was 32 per cent. better during 
March than for February and 17! 
per cent. better than for March, 
1932, the Youngstown record being | 
mong the best of cities this size in 
hio. 


G. M. EXPORTS GAIN 
IN PAST SEVEN WEEKS 


New York, April 25.—Export busi- 
ness of General Motors Corporation 
in the past seven weeks has shown 


(Continued on Page 5) 


CONN. TO HIT BACK 
AT OTHER STATES | 
ON TRUCK TAXATION 


Hartford, Conn., April 25.—Re- 
strictions against out-of-state trucks 
from Vermont and New York, placed 
in effect as a result of the adoption | 
| of similar restrictions against Con- | 
necticut trucks in those states, have 
been announced by the state De- 


the reciprocal provisions of the mo- 
tor vehicle code. 


Pontiac maintains the good showing | 


DUS MENTS TAUCKS 


Edward _ Island, 
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DE ‘SOTO 0 OFFICIALS 
REPORT SALES TIDE 





Detroit, April 25.—R. M. Rowland 
and Dalton Feldstein, special sales 
representative for De Soto, are just 
back from a swing around Michigan 
and neighboring territory. They 
conducted dealer meetings in many 
towns and cities and Rowland re- 
ports that: “Things have never 
looked better for De Soto. 


conditions,” Rowland continued, 
the possibility of inflation, 


all the towns where we held meet- 
ings reported a remarkable increase 
in activity.” The two officials re- 


remarkably well with the new Plym- 
outh lines. 

In this connection LeRoy Peed, 
sales managér of De Soto, reports 
that more than 200 new dealers 
have been signed for the line since 
the first of the year. 


NEW AUTO-RAIL CAR 
TO BE DEMONSTRATED 
BY F. K. HOWE & SONS 


New York, April 2 
of applying pneumatic 


Kee 


5.—New method 
tires to rail- 


: ; 7 ’~ | way cars is embodied on a gasoline- 
|ruary by Dodge it regained it again | 





powered rail car, which is to be 
demonstrated on the lines of the 
Long Island Railroad in May by 
E. K. Howe & Sons, Inc., of New 
York, says the N. Y. Daily Invest- 
ment News, 

This motor-bus type railroad pas- 
senger coach will be third to be 


demonstrated over rail lines within 


the past few months, reflecting the | 
increased efforts of the rails to find | 


a medium for economical competi- 
tion with motor buses that parallel 
their lines. 

Early tests of the Howe rail car 
j}have developed speed exceeding 
| ninety miles an hour, according to A. 
Kent Howe, Jr., of E. K. Howe & 


(Continued on Page 4) 


G. M. CANADIAN SALES 
REPORTED IMPROVING 


Vancouver, B. C., April 25.—Defi- 


partment of Motor Vehicles under | nite facts and figures proving that 


the automobile industry in western 
Canada was on the “up and up” 


NEW YORK, WEDNESDAY, APRIL 26, 1933 
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RISING; ADD DEALERS 


“Whether it was improved weather | 
or the | 


fact that old cars are finally wear- | 
ing out, I don’t know, but dealers in | 


port that De Soto dealers are doing | 


| ing 





5 Cents. $12 Per Year. 


Six Car Makes in March Top 
March Sales for Last Year 


Tabulation Is Based on Rew From 38 dinnen 
Seven of Which Reported Gains Over a 
Year Ago Despite Moratorium 


New York, April 25.—With passenger car sales returns 
in hand for thirty-eight states for March, we find six car 
makers on the honor roll with greater sales volume this 
year than last. This accomplishment was made in the teeth 
of the banking holiday and financial conditions about as 


difficult as any this country ever went: through. 

The makes which appear on the 
| honor roll for March, with only ten 
| States to be heard from, include 
| Dodge, Plymouth, Ford, Pontiac, 
| Rockne and Austin. It is also inter- 
; esting to note that the Chrysler 
family as a whole comes very close 
| to the honor class, sales in the 
| thirty- eight states for March hav- 
ing totaled 14,631, against 14,751 in 


‘PLYMOUTH BOOSTS 
OUTPUT FOLLOWING 
GOOD FIRST QUARTER 





| Detroit, April 25.—Since Ply- 

th’ ; ot te oO the same territory in March, 1932. 
po 5 announcement of 1S CWO! In addition to the makes, seven 
| new lines in Automotive Daily News| states are on the honor roll with a 


greater number of passenger car 
| sales in March this year than last. 
The following brief table gives the 


the factory here has | 
| plunged ahead into an activity that 
|reminds one of the feverish days 
lof the pre-depression era, Kven.| makes which .are on. the” March” 
before the recent announcement, |honor roll, with ten states still to 
Plymouth sales were running far |e heard from: 


jlast week, 


ahead of the same month last year | Mar 33 Mar. ‘32 
and this rate has been increased |DOdge ........+++++. 3,150 2,828 
' rapidly during the past few days. ig er 8,785 5,060 

Reports received here from the Ford .......++esee+- 3,814 6,738 
dealer organization in many sec- | POMUIAC .......6ee0s 4,673 4,536 
tions indicate that the business done Rockne ............ 1,043 860 
over the last week end broke all, AUSUM ....... esses. 292 GL 
records. The factory now has more 


than 8,000 orders on hand and ex- 
ecutives believe that the rising de- 
mand will force Plymouth to estab- 
lish a new production record in April 


TRUCK REGULATION 
MEASURE ENACTED 


and to break it in May. The BY GRANITE STAT E 
second week in April, before the new C 

lines were introduced, registered 

3,31 *lymouth sales . . 

é me t lyn oo h sale: ‘ Concord, N, HL, April 25.—By a 
Plymouth’s showing in the first |. . 9 ce hi 
quarter of 1933 has been altogether vote of 16 to 1, the Now ampshive 
aie re ere . , Senate last week passed House Bill 

(Continued on Page 5) 22), already approved in the lower 
chamber, which provides for rigid 

TIMKEN BEARING control of common and contract 
earriers on the public highways. 


With this action, all that is needed 
to make the bill become a law is the 
governor's signature. 

The measure designates common 
and contract carriers, requires cer- 
tificates shall be issued to them by 


ELECTS OFFICERS 


Canton, O., April 25.—Officers and | 
directors of the Timken Roller Bear- 
were re-elected for 


Company, the Public Service Commission, and 
jthe ensuing year at the annual yequires that a schedule of rates 
stockholders’ meeting held here.) must be filed by each carrier and 
These men were re-elected to the | oqnered to. Each carrier must file 
directorate: H. H. Timken, W. R./5 surety bond for the protection of 
| Timken, A. C. Ernst, J. G. Ober- property carried. The time which 
mier, J. W. Spray, HH. H. Timken, may be worked by a driver is limited 
or., and F. J. Griffiths. (29 tWesve hours, with eight hours’ 

Following their re-election mem- | 50.) pei ween 
bers of the board re-elected these An hour's debate preceded the 


H. H. Timken, chairman of 
William 


officers: 
the board and president; 


(Continued on Page 5) 


‘NEW DEPARTURE 
ON 40-HOUR WEEK 


Bristol, Conn., April 25.—As the 


JE. Umstattd, executive vice-presi- 


dent; W. R. Timken, J. G. Ober- | 
mier, J. W. Spray, H. J. Porter, 
V. Buckwalter and L. M. Klinedinst, | 
vice-president; R. C. Brower, secre- 
tary-treasurer; J. A. Riley, assistant 
secretary-treasurer. 


_ 








& decided pick-up, with March 
having shown an increase over the 
corresponding period of last year. 
This was the first in many months 
to register a gain over the like 
period of the preceding year. 

The increase over a year ago was 
Substantial and an even better 
showing is indicated for April, on 
the basis of the export business 
done thus far in the month. The 
twelve-month moving average of 





the corporation's export sales turned 
upward in March for the first time 
ia many months. 

The significance of this sudden 


(Continued on Page 4) 


| State. 


were presented here recently by C. 
E. McTavish, general sales manager 


for General Motors Products of 
Canada, Ltd., on the conclusion of 
the westward lap of his Dominion 
wide tour. 

“Sales of cars are greater than 
last year, and that means some- 
thing. Our own manufacturing 
schedules have been speeded up 
solely on account of this greater 
business, and that does mean some- 
thing. We have ‘upped’ the sched- 
ule for Chevrolet cars twice in the 
last three weeks, and once for Pon- 
tiac, simply because better busi- 


(Continued on Page 4) 


Vermont recenily passed a law, 
effective May 1, providing that 
commercial vehicles having a rated 
carrying capacity of over 3,000 
pounds, or carrying a load of more 
that 4,000 pounds, will be subject to 
a trip fee of $20 to operate legally 
in that state. The fee may be made 
applicable to full registration upon 
request. 

The restriction against New York 
motor vehicles matches a New York 
law, effective May 2, which requires 
registration and operators’ licenses 
for out-of-state vehicles engaged in 
state, county or local governmental 
construction work in the Empire 


| $276,066.37 after 





land Ohio railroad lines. 


Loss for the first quarter of 1933, 

was announced, amounted to 
all charges, in- 
cluding depreciation, Federal taxes, 
etc. 

Officials announced extension of 
the company’s products into another 
new field. The latest development 
is the adoption of Timken bearings 
in air conditioning equipment for 
railroad passenger cars. This ap- 
paratus when applied to passenger 
cars keeps the temperature uniform- 
ly cool in summer and warm in win- 
ter, eliminating drafts. Many cars 
thus equipped already are in service 
on the Pennsylvania and Baltimore 


it 


SS 


result of a general pick-up in the 
automotive industry, the working 
schedule of the New Departure 
Manufacturing Company here has 
been increased from 21 to 40 hours 
a weck, according to Frederick G. 
Hughes, vice-president and general 
manager. The 21-hour basis was 
maintained in March under the 
company’s “stagger” system. 

Hours of present employees are 
being increased rather than take on 
additional help, Mr. Hughes said, 
explaining that the company’s 
policy had been to maintain as 
many as possible on a part-time 
basis. 
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NEW CAR SALES UP 
IN LOS ANGELES 


By JOHN C. WETMORE 
Los Angeles, April 25.—Without 
waiting for official announcement 
of the beginning 
of inflation, An- 
gelenos started in | 





in Washington an answer to a peti- 
tion to suspend the tariff, now in 
the hands of the commission, cover- 
ing the collection and delivery of 
freight in New York city and the 
Metropolitan District of New Jer- 
sey, in which it is argued that dis- 
cussion will not contribute toward 
the solution of the problem a frac- 
tion of what would be learned by 
experiment. 





the first, half of ELECTRIC STORAGE CO. 
some 1933 auto- ei ELECTS NEW OFFICERS 
a pee 4 Philadelphia, April 


25.—At rae 
annual meeting of stockholders of 


the Electric Storage Battery Cor.- | 
pany, held in Camden, N. J., April 
19, the directors of the concern 
were re-elected. According to John | 
R. Williams, president, the company 


with registrations 
of new passenger 
cars in its first 3 
fourteen days 44.2 
per cent. ahead of 
those of this 


period of 1992, the “©: Wermare 


FINANCIAL NEWS 


TEXAS COMPANY 


Houston, Tex., April 25.—Crude oil 
prices in east Texas began to tumble 


toward the record low levels of a 


year ago as the Texas company an- 
nounced today a posted price of 10 
cents a barrel in the face of a pro- 
duction allowable for the field much 
greater than ever before. 

The collapse came soon after the 
prolific field opened for the first 


itime in eighteen days to be operated 


under an allowable of from 700,000 
to 750,000 barrels, as ordered by the 
State Railroad Commission, oil regu- 
latory body. 

R. C. Holmes, president of the 
Texas company, declared from New 
York that it was an “utter impossi- 


comparative totals being 1,383-959. 

Contrasted 1933-32 sales of the | 
ten leaders in Los Angeles city and | 
county follow: Chevrolet, 
Ford, 338-85; Plymouth, 155- 103; | 
Willys, 65-13; Buick, 57-52; Pontiac, | 
49-29; Dodge, 49-29; Oldsmobile, | 
40-35; De Soto, 31-57; Essex, 30-14. 
It will be noted that nine of the ten 
leaders scored increases over last 
year. Aggregate registrations of the 
three low-priced leaders compared 
with those of 1932 were 890-463, a 
gain of 92.4 per cent. As a whole, 3 
their ratio to total sales was 64.0 | 
per cent. in 1933, as against 48.2 per | 

cent. in 1932. 

Comparative totals of other makes | 
than Chevrolet, Ford and Plymouth | 
were 493-496. Incidentally, the seven | 
runners-up to the three leaders | 
showed a 39.3 per cent. gain over | 
1932, their contrasted totals being | 
319-229. 

If Los Angeles gains should be | 
anywhere near duplicated in the | 
country at large it looks as though | 
the motor industry might once again 
be the pacemaker to revived pros- 
perity. 


STORE-DOOR DELIVERY __ 
TRIAL URGED BY R. R. 
Washington, April 25.—The Penn- 


sylvania Railroad filed with the! 
Interstate Commerce 





is still making a little money, ex- 


penses have been drastically reduced 


to keep within income and there 


397-275; }are favorable business signs now at 


hand. 
In reply to a question from one 


|of the stockholders as to whether 
the business of the Ford Motor Com- | 


pany, with which the Electric Stor- 


age Battery Company does a con- 
is 


siderable volume of _ business, 
picking up, Mr. Williams said that 


for the last thirty days it has been 
improving. He expressed the opin- | 
ion that the automobile business 
would show betterment out of pro- 
portion to general industry when a 
revival came, because so many cars 


have gone out of use. 


OWEN D. YOUNG GETS 





DIRECTORSHIP CHOICE 


Washington, April 25—The De- 


;partment of Justice will grant no} 


| further time after May 5 for Owen 


D. Young to resign from either the 
| board of directors of the Radio Cor- 
|poration of America or the General 


Electric Company, Attorney General 
Cummings said Monday. Mr. Young 


| was granted two weeks’ extension 


from April 21 to withdraw from 
|either of the companies. The Attor- 
ney General gave him this addi- 
tional time so that “inter- ~company 


Commission adjustments could be made.” 


MAY 


TRUCK 


ISSUE 


Brewers, Contractors and Own- 
ers of Over 1,000,000 Business 
Vehicles Will Get This Issue 


Revised 
schedule of 
Truck Issues 

MAY 13 
JUNE 17 
JULY 15 
AUG. 5 and 
AUG, 26 
SEPT. 16 
OCT. 14 
NOV. 11 
DEC. 16 


at $175, or a 


Forms close 


* 


Personally addressed copies to the Macho] 
list, comprising over 20,000 names. 


If you want to reach not only those own- 
ers but exclusive truck dealers, important 
bus operators, 
ers and important factory officials, 
that issue with a page at $350: 


leading passenger car deal- 
use 
half page 


quarter page at $87.50. 


2 days preceding publication. 





| 


| Leather Company, 


bility” for the field alone to find a 
market at “any reasonable price for 
37% per cent. of the United States 
requirements and 22 per cent. of the 
world’s requirements.” The com- 
pany, one of the major purchasers 
in east Texas, previously had paid 
50 cents a barrel. 


YOUNG SPRING & WIRE 
New York, April 25. — Young 
|Spring and Wire reports for the 
first three months to March 31 net 
income of $8,444 after depreciation, 
interest, Federal taxes, etc., equiva- 
lent to 2 cents a share on 388,198 
shares of no-par stock, excluding 
| 24,302 shares held in the treasury. 
This compares with $5,773, or 1 per 
cent. a share, in the first quarter of 
1932. 





GRAHAM-PAIGE 

New York, April 25.—The Stock 
Exchange has been notified by the 
Graham-Paige Motors Corporation 
of a proposed change in the au- 
thorized common stock from 2,500,- 
000 shares of $1 par value to 850,000 
shares of $1 par value, present 
shares to be exchangeable for one 
new share. 


UNION CARBIDE 

New York, April 25.—Union Car- 
bide and Carbon shows for the 
quarter ended March 31 net income 
of $1,658,464 after all charges, equal 
to 18.42 cents a share on 9,000,743 
shares. Share earnings compared 
with 22.01 cents a share in the first 
quarter of last year. 


YALE & TOWNE 
Stamford, Conn., April 25.—Yale 
& Towne Manufacturing reports net 
loss for the first three months of 
$107,093 after allowance for depre- 
ciation. Net loss from operation 
was $27,619. 


RUSSELL MOTOR CAR 

New York, April 25.—Russell Mo- 
tor Car Company, Ltd., declared 
a $1 dividend on the 7 per cent. 
cumulative preferred stock, against 
$1.75 paid February 1. Payment 
is due May 1 to holders of record 
April 24. 


FORD OF CANADA 
Windsor, Ont., April 25.—The Ford 


| Motor Company of Canada, Ltd., 


passed today the annual dividend. 


|The statement presented at its an- 


nual meeting revealed a loss of more 
than $5,000,000 for 1932. 


BARNET LEATHER 

York, April 25.—Barnet 
Ltd., for 1932: 
Net loss after taxes, loss on sale of 
capital assets, reduction of invest- 
ment in Lily Leather Company and 
other deductions, $951,116, com- 
pared with $208,147 loss in 1931. 


New 


'STATE MAY TAX GASOLINE 


IN INTERSTATE AIR TRAVEL 


Washington, April 25.—A 
may constitutionally assess a gaso- | 
line tax upon gasoline withdrawn | 
from storage tanks within the state 


|for use in propelling airplanes in 


interstate commerce, even though 
the gasoline was purchased without 
the state, according to a decision 


| of the Supreme Court of the United 





|states which was 
, April 37, 


announced on 


state 












e | The court upheld the assessment 
motive at Cws |}by Wyoming officials of that state’s 
| 4-cent-a-gallon tax on _ gasoline 


A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET. N. Y.C. | purchased by the Boeing Air Trans- 
c 

DETROIT OFFICE: Geo. M. Slocum, | port, Inc., in other states and im- 

Fisher Building, Detroit, Mich. | ported into Wyoming. The gasoline 

WESTERN OFFICE: Willard R. Cotton, Manager | was placed in storage tanks and 

333 No. Michigan Ave., Chicago, Til. | Withdrawn therefrom to fill the 

| tanks of company’s planes which 

| fly in interstate commerce Carry- 
ing passengers, mail and express. 


Manager 


Putting On English 


- * * 


Diamond T Modoc 


* * 


Mail Order Cars 
Where’s Nyberg? 


* 7 «a 


Detroit Editor 


\SFwonapSpSpSpSpppSsSsSsSseeSSsSsSwwyeES_SeE_ye|e|ee|aaaa——===== 
. to peek at some of the conductor’s mail today? 

There seems to be considerable variety in the batch, not 
the least of which is a clipping from London, showing that 
I have one customer in England, anyway. 

From the clipping, though, an advertisement of Morgan 
Hastings, who evidently sells the Triumph Super-Nine, I 
unearth what sounds like something new in the way of a 
“double demonstration.” Hastings invites prospects to try 
it. His plan is to provide two drivers and a new Triumph. 
The prospect brings his old car, which is included in the test. 
Then the demonstration is given. The Triumph is in compe- 


Chris Sinsabaugh 


tition with the old car and does its stuff in the way of accele- 
ration, speed and braking, making the old car look like a 
piece of junk. The prospect is allowed to drive either car, 
while the agency pilot handles the other. Then the two 
switch, and the prospect can make his own comparisons. 

Possibly something of this sort has been tried by Amer- 
ican dealers, but it sounds new to me and, anyway, is worth 
a thought. ‘A test like this certainly should make an owner 
dissatisfied with his old car. 


* * * 

THE ENGLISH ADVERTISEMENT brings out the 
difference in automobile lingo between this country and 
Great Britain. In London they call a sedan a saloon. ‘“Cen- 
tralized jacking” is a strange term to us; “plenty of room 
for outsize people” is odd; they say “in the way of part 
exchange” for trade-in, and it’s “lenient gradual payments” 

x 


DIAMOND T WAS left out of the Timken-Detroit Axle’s 
list of truck manufacturers who were that company’s cus- 
tomers in 1912, and S. A. Cook, vice-president of Diamond T, 
writes Larry Fischer, advertising manager of Timken, call- 
ing attention to this fact. And Larry writes the conductor, 
correcting the oversight, adding that “in checking up the 
axles taken by Diamond T, my attention was attracted to the 
fact they used Timken passenger car axles from 1909 on. 
These axles were used in an automobile manufactured by 
Diamond T. I believe the name was Modoc. Has any one 
mentioned this name with venerenee to the older cars?” 


WHICH QUESTION is a - answer after thumbing 
|the pages of yesterday. Art Tilt, president of Diamond T, 
when the automobile bug hit him, started building to order 
the Diamond T roadster in the shoe factory of his father in 
| Chicago. He called it Diamond T because that was the brand 
name of the shoes his father manufactured. To my mind, it 
was the snappiest roadster of its time, and young Tilt did 
right well by himself. 
| The car enjoyed local fame, and it led to Montgomery 
Ward, the big mail-order house, going into the automobile 
business back in 1909 to the extent that it commissioned Tilt 
to build a car, which was called the Modoc. I think it was 
the first one that ever was sold by a mail-order house, but 
Montgomery Ward was ahead of the times, and the plan 
apparently flopped. Then Tilt went into the manufacture of 
i trucks, and now he is in the front, row with his specialty. 


HERE ARE A COUPLE of Ei asking about the 
| Nyberg car, both in the same mail, which makes you wonder 
tif there is anything to thought waves and things of that sort. 
Tom Brogan, president of the Brogan-Cadillac Company of 
oe rson, N. J., says he sold about fifteen Nybergs back in 
/1911 and 1912 and wants to know if I included Nyberg in my 
| ghosts of yesterday. 

Win Zucker, general manager of Stewart-Warner of 
Chicago, a thousand miles away from Brogan, pens a note to 
the effect that he and Charles P. Root got to arguing about 
Nyberg and what become of him, and he wants to know if 
I know. * * % 

VLL SAVE A COUPLE OF STAMPS by replying in the 
column. I hadn’t thought of Nyberg in years and years, and 
then two letters on the subject in one day! 

Again I turn back to that chapter in my life labeled 
“Chicago.” As I recall it, Henry Nyberg was the leading 
second-hand car dealer on the Chicago row around 1911 and 
"12. We called them “second-hand car dealers” in those days. 
He prospered and got ambitious and built a car—assembled 
it, as a matter of fact—and called it the Nyberg, with the 
factory in Indianapolis. He made a splurge for a brief time 
and then faded out of the picture. But I can’t answer 
Zucker’s question as to whether or not Nyberg has gone to 
the automobile Valhalla. 
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~ Retail Salesmen 


This department is devoted to the interests of the retail sales divi- 
Salesmen, this'is your department. 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. , 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 





sion of the industry. 


you commissions. 
Dealers read this page. 


these problems that affect the work) of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 





SELLING MILES PER HOUR 
TO MEET COMPETITION 


Give us the benefit of your reactions on 





he can go ahead with the sales can- 
vass. If not, he can work with the 
prospect in lining up a used car 
sale or a shop job. Every dollar of 
business that he brings in means so 
much constructive effort and cuts 


Automotive 


It wants you to pass on 


| in attaining success through sales- 
|men: They must know how to meet | 
|and overcome competition. They 
must be thoroughly sold on their 
firm and their product and be able | 


to sell others. They must have the} 


perseverance to keep everlastingly | 
busy.” 
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| down the unproductive time. | 
| “Three things must be considered | 


> 
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And How They 


OUR LEADING DEALERS 


A series of brief biographies of outstanding motor car 
and truck merchants. 


This Is Your Pag 





Got That Way 






WILLIAM T. WILKINS 
President Camden Motor Truck Co., 
General Motors Truck Dealer in Camden, N. J. 


William T. Wilkins began 


life on a farm, the background 


from which start so many of our American success stories. 
By the time he was twenty-two years old, Mr. Wilkins had 
acquired in his own right 600 acres of farm land, which is 
a small principality as farms go in the eastern section of the 
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By B.C. REBER 


Meeting competition from cars selling at a slightly lower 
cost than the Pontiac has been effectively overcome by the 
Goad Motor Company of San Antonio, Tex., distributor for 
this car in San Antonio and vicinity. The manner in which 
this plan has been successfully carried out 1s explained by 
C. J. Bender, sales manager for this division. 

“One of the greatest errors of@ 
comparison that the average car sells at $700 as one which sells for 
owner has,” Mr. Bender stated, “is | ¢959. That difference in price goes 
that they value an automobile by | into better quality materials and 
the number of miles per gallon| workmanship, and that difference 
rather than by the number of miles | wij) show up in a big way after the 
per dollar. Ask any motor car! cars have been in operation for a 
owner what he thinks about a car, | short time. 
and he will say, ‘Well, it’s a pretty; “Another plan which we follow 
good car, it will make thirty miles| very closely is to insist that our 
to the gallon, and the oil consump-| salesmen put forth every effort to 
tion is low.’ sell the cars rather than to become 

“We have keen competition from|swappers. No appraisal is ever 
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SEATTLE, WASH. 


Automobile dealers of this state 
will hold their annual meeting and 
election at Washington Athletic 
Club today, the Seattle association 
joining with the state organization. 
William O. McKay is president of 
the former and S. L. Savidge of the 
later. This will be a “new deal” and 
“good will” gathering, to listen to 
the legislative, automobile show, 
financial and other reports. The 
good fellowship rally will culminate 
in a Dutch lunch. The nominating 
committee appointed by President 
Savidge consists of A. F. Blangey, 
A. 8. Eldridge and William Culber- 
son, 











motor car selling at a slightly lower 
cost than the Pontiac, and it is 
only by selling miles per dollar that 
we have been able to overcome this 
competition in some measure of 
success. Our greatest difficulty is 
to get a prospect to consider our 
sales points. When this has been 
achieved, we generally have a sale. 

“In order to show how we put 
this plan into use, let us assume 
that a low-priced car has a deliv- 
ered price in San Antonio of $700, 
while the Pontiac has a delivered 
price of $850. Here is a difference 
of $150 at the start, and this looks 
like a big amount to the man who is 
buying a new car at the present 
time. However, if we are able to 
show him that he is really saving 
money, the plan takes on a differ- 
ent appearance. 

“It is assumed, of course, that 
within two or three years he will 
want to trade in his used car on a 
new model. In two years the low- 
priced car would have a _ re-sale 
vaiue of, say, $350, while the Pontiac 
would have a value of $450, These 
figures, however, are for re-sale, 
and not appraisals. Because cheaper 
materials have been used in the 
lower-priced car, and greater toler- 
ances have been permitted in work- 
manship, in order that the lower 
price may be attained, the car will 
require more overhauling before it is 
in condition for re-sale. For exam- 
ple, it will probably take $100 to put 
it in shape to be sold again, while 
on the Pontiac, because it is a higher 
priced car, only $50 will be required. 
Here we have the difference in the 
Selling price made up, and the few 
dollars difference that the owner 
might have had to pay for gas is 
the only cost he has for owning a 
finer car, one with more improve- 
ments, refinements, and one which 
will maintain its finish and appear- 
ance longer. 

“This argument readily appeals to 
the business man who is quick to 
See that he is getting higher qual- 
ity at no extra cost to himself, and 
that he will have added riding com- 
fort, less to pay for repair bills, and 
greater satisfaction in owhership 
than by. investing in the lower priced 
car. 

“One of the objections to owning 
a low-priced car is that soon after 
it has been purchased, money has 
to be paid out for repairs, and in 
the end the cost is greater than the 
few dollars difference that would 
have been paid for a higher quality 
car. 

“In presenting this sales argument 
I do not wish to criticize unfairly 
the low-priced automobiles on the 
market. They give full value for 
every dollar asked. But it is reason- 
able to conclude, and is proved in 
figures, that the same quality can- 
not be put into an automobile that 








|new Pontiac, the payment plans and | 








made until the prospect has had a 
thorough demonstration in a Pon- 
tiac, and no appraisal is made 
until the prospect has become 
thoroughly acquainted with the 
payment plans which we have to 
offer. ; 

“It has been my observation that 
one of the greatest setbacks in 
sound automotive merchandising is 
that the salesman is too eager to let 
the prospect know what he can 
offer as a trade-in on his old car. 
Too much time is spent bickering 
between the prospect and the firm 
in allowing a good price on the old 
car than in selling the prospects on 
the improvements, refinements and 
qualities of the new. It too often 
results in nothing more nor less 
than the old-fashioned method of 
horse swapping, in a modern setting, 
rather than anything that could be | 
called salesmanship. 

“Salesmen are required to know 
their products well. In addition to 
being required to know all the 
dominating sales features of the 


P, E. Sands, veteran car dealer, 
who recently retired from the busi- 
ness, and since the very beginning 
of automotive associations in Seattle 
having served as treasurer of the or- 
ganizations, resigned from the posi- 
tion last week. A. F. Blangey was 
appointed in his place, as treasurer 
of the Seattle Automobile Dealers 
Association. Mr. Sands also re- 
signed as trustee of this association 
and William Culberson was named 
to succeed him in that position. 
“P, E.” is still busy vacationing 
about and enjoying some traveling, 
for the first time in many years of 


service in the dealer field. 
* ” - 


Jim Parsons has been appointed 
a sub-dealer for Chrysler in the 
University district. 

- * 


ai _— 


. 
Dulmage-Continental Company 
has been formed to handle the 


LEHIGH A. T. A. HOLDS 
ANNUAL SHOW, ELECTS 


the trade-in policies, they are re- 
quired to understand the value of 
used car selling, and in keeping the 
shop busy as well as the front of 
the house. 

“When it becomes evident to a 
salesman, through tactful question- 
ing, that the prospect is not in a 
financial position to buy a new 
automobile, he tries to sell him a 
used one. If it looks as though he 
could not get together with him on 
a used car sale, he finally endeavors 
to sell him on an overhaul job in 
our shop. Every effort is made to 
get the prospect on our books, for 
experience has showed us that every 
customer on our books is a valuable 





Allentown, Pa., April 25.—Reports 
received from the automobile show 
| held in the Manhattan Auditorium, 
| April 18-22, indicate that this was 
the most successful event of the kind 
ever staged in this community. Not 
only was the attendance excellent, 
but sales are reported to have been 
heavier than for many years. 
| In connection with the show, the 
|} annual meeting of the Lehigh Auto 
| Trades Association was held in the 
" _ “| conference room of the Lehigh Val- 
source of information for new busi- | ley Motor Club. Levan Lawfer was 
ness. re-elected president of the associa- 

“Through a control system which} tion, The following is the list of 
we have had in effect for some time | officers elected for the year: 
we know what each salesman should! w. Levan Lawfer, president; Rob- 
be able to do during a month. If | ert C. Ritter, vice-president; Charles | 
from the daily reports he turns in| M. Ruhe, secretary, and Leigh 
each morning it is seen that he is| Schadt, treasurer. The board of 
weak in appraisals, getting the pros-| directors chosen consists of Leigh 
pect to visit the sales room, or in| Schadt, Robert C. Ritter, Reuben 
lining ‘up new prospects, we coach| Bachman, Valentine Gulin, Rob-| 
him along these lines until he brings ert Fenstermacher, A. J. Meyers, | 
his reports up to the standard which; Walter Wink, William T. Leh, | 
is expected of him. Charles M. Ruhe, E. T. Satchell, | 

“Adroit questioning should give a| Fred T. Way, Henry Mohr, W. Levan 
salesman all the information re- | Lawfer, Granville Heintzelman and 
quired to determine whether he is; George Gehringer. 
dealing with a suspect or a prospect. | The report of this year's show in- 
If he discusses terms, the prospect| dicated that attendence was very 
will generally volunteer the infor- | satisfactory and that the exhibit as 
mation as to whether he paid cash|}a whole compared most favorably 
for his old car or took it on time,| with those of other years. 
and whether or not it is all paid! was also made that the comment on 
out, if the latter plan was adopted. | the show by visitors was most en- 
This gives the salesman information | couraging. 
as to whether the man is in a finan-| The treasurer presented his an- 
cia] position to buy a new car. nual report, which also was very 
“If this information is satisfactory | gratifying in effect. 








LAWYER PRESIDENT 





country. 
In 1925 Mr. Wilkins decided that 


he needed a change of scene and 
sold all his farm holdings and went 
to work as a salesman for the lead- 
ing Ford dealer in Burlington 
County, New Jersey. He stuck to 
this connection for two and a half 
years and then decided he wanted 
to go into business for himself. He 
secured the agency for Nash cars 
and G. M. C. trucks in Burlington 
county, 

In 1930 Mr. Wilkins sold out this 
first business venture of his own to 
accept an offer to become manager 
of the Henry G. M. C. Trucks, Inc., 
at Camden, N. J. He remained here 
for about a year and then left, but 
in a very short time there came the 
opportunity to take over this fran- 
chise for himself. 

Mr. Wilkins then formed the 
Camden Motor Truck Company, in 
association with L. T. J. White, who 


Motors Truck as a special accounts 
man. In December, 1931, Mr. Wil- 
kins bought out his partner and be- 
came sole owner of the distributor- 
ship. 

As the basis of his business, Mr. 
Wilkins puts service. As he ex- 
presses it: “We aim to be of the 


Final delivery figures for 


the Master Salesmen’s Club. 


had been connected with General | 


| 








WILLIAM T, WILKINS 


utmost service to our customers at 
all times, which I believe is the big 
asset of any successful business.” 





~ THANOS LEADS STUDEBAKER 
MASTER SALESMEN 


the month of March show that 


C. G. Thanos of Boston, Mass., leads the list of officers of 
Thanos, the new president, had 
a margin of 1,880 points over his nearest competitor, Doug 


Worns of New York Retail. Worns was first vice-president 


of the club for March. 

The other two vice-presidents are 
L. T. Kelley of Cleveland, O., who 
trailed Worns by only 75 points, 
and O. M. Larson, Eau Claire, Wis., 
who was only 190 points below 
Kelley. 

Directors and regional managers 
for March follow: 

Directors: C. F. Peters, Boston, 
Mass.; C. F. Merrill, Evanston, II]; 
G. W. Welch, Washington, D. C.; 
S. D. Williams, Spokane, Wash.; C. 
S. Kazek, Chicago, Il; 
gram, Chicago, Ill.; R. A. Myers, 
Lemoyne, Pa.; S. L. Brucks, Chi- 
cago, Ill.; M. J. Bloom, New York, 
|N. Y.; E. H. Biemiller, Baltimore, 
|Md.; F. C. Schneider, New York, 
N. Y.; R. L. Sullivan, Los Angeles, 
Cal.; L. Greenberg, New York, N. Y.; 
A. E. Thompson, Atlanta, Ga.; J. 
Salkind, New York, N. Y.; O. L. 
Lawson, Portland, Ore.; J. I. Wolfe, 
New York, N. Y.; A. C. Fredman, 
| Brooklyn, N. Y.; M. Johnston, St. 
Paul, Minn.; H. Taylor, New York, 
N, Y.; R. E. Myhrman, Chicago, Il.; 
F. A. De Guise, Chicago, IIl.; 
J. R. Keefe, Chicago, Il.; S. Kauf- 
man, New York, N. Y.; H. D. Collier, 


| 
| 





Rockford, Ill.; R. J. Fox, New York, | 


N. Y.; M. S. Richard, Chicago, I11.; 
B. C. Jarboe, Washington, D. C. 
Regional Vice-Presidents: At- 
lanta, A. E. Thomas, Atlanta, Ga.; 
Boston, C. G. Thano, Boston, 
| Mass.; Buffalo, G. J. Bowman, Buf- 
|falo, N. ¥.; Chicago, C. F. Mer- 
rill, Chicago, Ill.; Cincinnati, J. B. 


Report | Smither, Louisville, Ky.; Cleveland, | 


lL. T. Kelley, Cleveland, O.; Dallas, 
'C. E. Beaver, Dallas, Tex.; Kansas 
City, W. C. Hansard, Oklahoma City, 
| Okla.; Los Angeles, R. L. Sullivan, 
|Los Angeles, Cal.; Memphis, W. M. 
Brand, New Orleans, La.; New York, 


° 


S. H. In-| 


{D. Worns, New York, N. Y.; Omaha, 
| O. L. Kruse, Omaha, Neb.; Phila- 
delphia, R. A. Myers, Lemoyne, Pa.? 
| Portland, S. D. Williams, Spokane, 

Wash.; St. Paul, O. M. Larson, Eau 
| Claire, Wis.; San Francisco, G. R. 
| Hodgins, Stockton, Cal.; South 
Bend, A. E, Heeter, Gary, Ind., and 
Washington, G. W. Welch, Washing- 
| ton, D. C. 

In most cases the official posi- 
tions were decided by very small 
margins, so that up until the last 
minute it was almost impossible to 
decide which salesmen were going 
to win the honors. 

In addition to the honor and pres- 
tige involved, each master salesman 
gets a bonus of $5 per 1,000 sales 
points, providing he earns a mini- 
mum of 25,000 points during the 
contest period and fulfills the other 
requirements for membership, as 
explained in the January 30 issue of 
the concern’s house organ, These 
checks will be appreciated. 


DALLAS JOBBER GROUP 
HOLDS ANNUAL ELECTION 


Dallas, Tex., April 25.—The Dal- 
las Automotive Jobbers Association, 
ja division of the Dallas Automotive 
| Federation, held their third annual 
lelection and set one week hence for 
the new executive committee to re- 
| port on suggested “new deal” pro- 
igram of activities for the year, start- 
ing May 1. 

Harold Macbeth, the newly elected 
chairman and Hinnie Proctor, vice- 
chairman, and T. E. Peterman, re- 
corder, were commissioned to in- 
| clude social meetings for the sales 
' force of the co-operating jobbing 
fraternity as part of the plans. 
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(Continued from Page 1) 


ness called for more cars than we 
had estimated.” 

These were the words of good 
cheer brought to a meeting in the | 
Hotel Vancouver here of General | 
Motors car dealers from all parts of 
British Columbia by McTavish, and | 
augmented by reports from other | 
General Motors’ headquarters and | 
zone officials, 

Mr. McTavish pointedly dis- 
claimed baseless optimism in his 
address. He gave figures to prove | 
that in nearly every part of Can- | 
ada sales of General Motors cars 
for the first three months of this 
year were greater than for the same 
period last year. 

As for Canada as a whole Mr. 
McTavish stated that General Mo- 
tors sales of cars in January and 
February were 52.3 of all cars reg- 


istered. 








Every one of the eight “zones” 
from Atlantic to Pacific had shown 
an increased demand for cars except 
Quebec and the Maritimes, where 
there has been much more snow 
than usual. 

“The great improvement shown on 
the Prairies,” said Mr. McTavish, 
“is the most vividly shown by the 
figures. Chevrolet sales in Regina 
are up 40 per cent. over last year's 
for the first three months of the 
year, and other General Motors cars 
show corresponding increases. 

“In Moose Jaw Chevrolet sales are 
now within two cars of the sales 
for the whole of the year 1932, and 
other General Motors cars show 
similar increases. In Calgary sales 
are greater than last year by 20} 
per cent.” 

Mr. McTavish pointed out that 
General Motors: had no intention of 
“pulling in its horns” as regards 
activities of zone offices in all parts 
of Canada. “We are fully confi- 
dent that Canada’s recovery is on 
the way and We have no fears for 
the future of Canada and Canadi- | 
ans,” he stated. 

The zone conference in the Hotel 
Vancouver was presided over by T. 
G. Applegath, Vancouver zone man- 
ager, who quoted figures to show 
that the motor trade in British 
Columbia had proven “unexpectedly 
lively” in the first three months of 
this year, and predicted that 1933) 
total sales would greatly exceed last | 
year’s figures in the western prov- | 
ince. 

On the conclusion of the Van- 
couver meetings Mr. McTavish, R. 
M. Granger, manager parts and 
service for Canada, and Mr. Apple- 
gath, left to hold similar meetings 
in the Okanagan Valley and other 
sections of B. C. On the return 
trip east zone meetings will also be 
held in points not visited on the 
journey west. 








G. M. EXPORTS GAIN 
IN PAST SEVEN WEEKS 


(Continued from Page 1) 





reversal in the trend of General 
Motors’ foreign trade is not yet 
clear. The upturn started virtually 
at the time the United States placed 
its first embargo on gold in the first 
few days of the new administration, 
but there has as yet been nothing 
to indicate that that was anything 


more than a mere coincidence. 

It also is too early to tell whether 
the new gold embargo of last week 
and the subsequent weakness of the 
dollar has been an important fac- 
tor in the continuation of the im- 
provement in the corporation's ex- 
port business through the current 
month. 

The gain in General MCctors’ for- 
eign trade was revealed in the course 
of a survey by Investment News as 
to the effect thus far on the latest 
embargo and the weakness of the 
dollar on export and import busi- 
ness of American concerns 

For the most part, exporting and 
importing companies covered in the 
survey declared that it was yet too 
early to properly appraise the in- 
fluence of the recent developments 
on their business with other coun- 
trine. 
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KOOTZ NAMED PRESIDENT 
OF GILLETTE RUBBER CO. 


Eau Claire, Wis., Apri] 25.—Arthur 
Kootz, Milwaukee, has been elected | 
a director of the Gillette Rubber | 
Company to fill the vacancy caused 
by the death of his father, William 
T. Kootz, Milwaukee. All other 
directors were re-elected at the an- 
nual stockholders’ meeting held 
here 

The annua) report of Ralph W. 
Hutchens, president, revealed that 
despite lower production than in 
1931 a net profit of $31,796 was 
made, compared to a net loss in 
1931 of $138,062. He reported pro- 
duction below normal but looked for 
a steady climb in production during 


NEW AUTO-RAIL CAR 
TO BE DEMONSTRATED 
BY E. K. HOWE & SONS 


(Continued from Page 1) 


Sons. This car will seat forty-two 
passengers. It also can be used in- 
dependently or as part of a series 
making a full train. 

The application of pneumatic 
| tires to the Howe rail car differ 
|radically from the application made 
by the E. G. Budd Manufacturing 
Company in the Budd railroad 
coach demonstrated at Philadelphia 
several months ago. 

The tires rest directly on the rails 
on the Budd coach, while on the 








the coming summer months. 
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Howe rail car the tires support the 








load of the vehicle but do not rest 
upon the rails. 

In describing the process, 
Howe company stated: 


“The problem of supporting wheels 
on rails by means of pneumatic 
|tires has now been solved by our 
system of air suspension, a pneu- 
matic 
‘rolling road’—namely, a rim of 
standard railway profile on the 
| railroad track.” 

The tire is inside the steel rim 
Similar to a regular train wheel, but 
the tire is attached to a floating 
axle, thereby throwing the load of 
the train upon it and providing 
easy riding qualities and economy. 

Another rail car was introduced 
| recently by the Clark Equipment 
|Company of Battle Creek, Mich., 
and demonstrated on the lines of 
the Michigan Central Railroad. 


the 
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Sturdy and dependable as the drive shaft on which 


tire rolling inside its own | 


MINNESOTA ADOPTS DRIVER 
LICENSE LAW; TRUCK LIMIT 


St. Paul, Minn., April 25 (UTPS), 
—The Minnésota Legislature before 
| adjournment Wednesday passed a 
| drivers’ license law and a drivers’ 
compulsory liability law. The Jaw is 
effective March 1, 1934, Applications 
| must be made to the commissioner 
| of highways or the clerk of District 
Court in the county in which the ap< 
plicant lives, 

A law raising the gasoline tax 
from 3 cents to 4 cents was killed. 
Motor carriers are put under juris- 
diction of the state Railroad and 
Warehouse Commission, Trucks and 
trailers must not be more than 40 
feet total length. Trailer loads are 
limited to 6,000 pounds. 
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it is mounted, this mechanical power unit, operating 
on the principle of a simple screw jack, does all the 
work of braking. It responds instantly, in accurate 
multiplied response, to the slightest modulation of the 
driver's foot on the Stewart-Warner low brake pedal. 
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DETROIT PAYMENTS 
FROM CLOSED BANKS 
SPURS GENERAL TRADE 


(Continued from Page 1) 
These plants will now reopen to take 
advantage of the spurt in buying of 
materials and parts by the automo- 
tive manufacturers, who in the past 
ten days have been pushing sup- 
pliers to give them rush orders. 

Well informed executives expect 
to see a definite automotive spurt 
in this territory. Retail sales in 
Wayne County and = surrounding 
territory will undoubtedly feel the 
effect of this release of many mil- 
lions of dollars. Employment will 
benefit by the opening of plants 
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cash. Coming just at the time when 
a definite 


and larger-than-had- 
been-hoped bulge in automotive 
sales was under way, this relief of 
the financial stringency in the De- 
troit area will have far reaching 
effects in widening the spurt which 
has been the outstanding feature of 
the past two weeks. 


GARAGE MEN ELECT 
Nashville, Tenn, April 25 (UTPS). 
—At a recent meeting of the Nash- 
ville Garagemen’s Association, How- 
ell N. Brandon, manager of the Auto 
Bearing and Parts Company, was 
again elected president for the en- 
suing year. Gleason Gibson, N. E. 
Dye, H. Van Arsdale, R. L. Stubble- 
field, Paul Bass, T. A. Bryant, Wil- 
liam Martin and J. L. Walker were 
re-elected directors. Guy Chunn of 
Chunn’s Auto Service was added to 


which had to close for lack of ready ' the directorate. 


PLYMOUTH BOOSTS 
OUTPUT FOLLOWING 


GOOD FIRST QUARTER’ 


(Continued from Page 1) 
remarkable. The figures for March 
sales still are incomplete, but with 


‘returns for thirty-eight states in 
hand, we find this make with a 


hicle units, against 13,301 in the same 
period last year. Ten states on 
March are still to be heard from, 
but reports from these will not 
change the fact that Plymouth has 
made over a 100 per cent. gain in 
these incomplete returns for the 





first quarter. 


total for the quarter of 27,392 ve- | 


| CITROEN PLANTS IN PARIS 


Paris, April 25.—The Citroen | 
automobile factories, closed for | 
three weeks on account of a lock- | 
out, resumed partial operations to- 
| day. About 11,600 of the 18,000, 
employees responded to the direc- 
| tors’ call to resume work. Between 
| 3,000 and 4,000 employees were not 
|} asked to return. 


Police guarded the plants today. 
Although strikers stationed pickets 
near the entrances, there were no 
disorders. Those employees who re- 
| fused to return this morning voted 
at a mass meeting not to return | 
until they obtained full satisfaction | 
on their protests against wage cuts| 
which were only partly rescinded by | 
'the management. 














exactly our claim 





We offer the most dependable 


form of Power for Braking 


PLUS 


W e base our statement on these fundamental facts: 


The Stewart-Warner Automatic “Full Power” 
Brake is the first instantly responsive braking 
system to harness the force of car momentum 
to stop the car. 





It is independent of engine operation —so is al- 
ways available whenever need for braking arises. 


This force, harnessed and amplified by a power 
unit mounted on the drive shaft, does a//, not 
just part of the work of braking. 


In this, Stewart-Warner Brakes differ from 
any braking system now available to automotive 
engineers in that no leg power need be utilized 
as a braking force. 


vy) 






Do More To Boost Car Sales Than 





More Accurate Control 
Easier Pedal Action 
Safer Braking 


Stewart-Warner Automatic “FULL POWER” Brakes Will 


Any Other Feature 


The braking pedal of Stewart-Warner Automatic 
‘Full Power” Brakes is no higher than a foot 
accelerator. It controls the flow of power to 
the brakes with the same easy rocking motion 
as that used on the accelerator to regulate engine 
power. Control is more accurate and response 
is quicker than in any other system. A demon- 
stration will prove this. 


Designed for factory installation, this brake 
system offers outstanding safety and economy 
advantages for motor cars, motor coaches and 
trucks. Investigate. Our engineers are at your 
command. Stewart- Warner Corporation, Brake 
Division, Chicago, U. S. A., or 6050 Cass Ave- 
nue, Detroit. 
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CANADIAN MARCH 


SALES SHOW LOSS; 
ONTARIO HAS GAIN 


(Continued from Page 1) 


\lree months ended March 
shown in the following table: 


are 


March, March, 3 Mos, 

1933 1932 1933 

Chevrolet ..... 878 1,192 1,834 

| Ford 530 529 793 
1 ROGGE: scccceee 244 165 547 
Pontiac ...ccee 229 213 457 

| Plymouth 186 194 414 
Buick 134 329 307 

| Chrysler ...... 76 140 137 
WEEE scbévees 70 74 119 
ee a 8&8 128 
| Oldsmobile 56 97 90 
| Rockne ....... 45 24 73 
}De Soto ...... 43 144 86 
| Studebaker 43 117 82 


Grouped by manufacturers, Gen- 
eral Motors, Chrysler Corporation 
and Ford of Canada are easily in 
the lead with 48 per cent., 20.05 per 
| cent. and 19.4 per cent. respectively. 


|}Sales of leading manufacturers 
were as follows: 
| Three 
March, March, Months, 
Genera! Motors 1933 1932 1933 
| Chevrolet 878 1,192 1.834 
DD cctedaenen 229 213 457 
| nn 46% ceceeees 134 329 307 
Oldsmobile ...... 56 97 90 
GUGINO ccccceces 10 2 1¢ 
BG We vcckbaccs : ' 
} . « 
| 1,309 1,854 2,712 
| Chrysler Corp.: 
| EE <i ss bos cee 244 165 847 
| WEPUNOMGN sscccces 186 194 414 
| Chrysler 76 140 137 
j eee 43 144 Tg 
559 643 1,194 
Ford of Canada: 
Ford -» 630 529 793 
Linvoln cee 2 2 
| 532 $29 795 
} Studebaker Corp 
| Studebaekr 8 : 117 &2 
| Rockne a a 24 73 
BB 14) 155 
|; Willys Overland 
} Willys oa 74 119 
; Willys-Knight ... 8 18 12 
i - 
| 78 92 131 
| Hudson-Essex 
DD acckaadeue & 28 22 
| Essex oee 65 wR 128 
73 116 150 
| Dominion Motors 
Frontenac os 3 41 127 
Durant ‘ 8 72 15 
10 21 
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‘TRUCK REGULATION 
| MEASURE ENACTED 
| BY GRANITE STATE 


(Continued from Page 1) 
| Senate vote in which strenuous op- 
| position was offered by a minority 
bloc. The bill had been reported 
favorably by a majority of the trans- 
portation committee, but a minority 
| of the committee filed an adverse 
jreport. An effort to substitute the 
minority unfavorable report was un- 
successful. 

The bill had been strongly opposed 
by the New Hampshire Truck Own- 
ers Association and other interests, 
while it had the backing of the rail- 
roads. More than 300 typewritten 
pages of testimony were taken at 
the hearings, which lasted several 
weeks. 


OHIO NEW CAR SALES 
SHOW SLIGHT DROP 


Columbus, O., April 25 (UTPS).— 
Total registration of new passenger 
cars in sixty of the most populous 
counties in Ohio during the month 
of March was 3,442, or a decline of 
15 per cent. from the records of 
February this year and a decline of 
25 per cent. from the records of 
March, 1932. 

New trucks sold in the same 
counties in March were 401, a de- 
cline of 5 per cent. from February 
this year and a decline of 24 per 
cent. from March, 1932. 

In seven Ohio counties containing 
the larger cities, Chevrolet was first 
| in sales of passenger cars in March 
with 928, Plymouth was second with 
366, Ford third with 336, Dodge 
fourth with 172 and Pontiac-Oak- 
| land fifth with 167. 


TWIN COACH PROFIT 


Kent, O., April 25.—The Twin 
Coach Company here earned a profit 
for the first three months of the 
year, according to a report justi re- 
leased, revealing earnings for the 
period of $78,228.53. 
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Deflation Ends 


E have just lived through one more of the historic 

weeks of which the present administration has given 
us so many. Whatever may be the ultimate outcome of the 
present trend, for the time being the long deflation that 
began more than three years ago is ended, or at any rate, 
halted. 

To the average man, undoubtedly, the outstanding fact 
in the situation is the bull market in stocks, Rises in the 
prices of stocks are always more spectacular than rises in 
commodity prices, though to the student of economics they 
are not really as significant as the latter. 

Those who followed the financial quotations from day 
to day have, during the past few days, watched the steady 
advance in price of wheat, corn, cotton, copper, rubber and 
a dozen other basic industrial raw materials and agricultural 
products. This has not, of course, been any arbitrary mark- 
ing up of prices by ‘“‘Wall Street.” These gains in commodity 
prices were caused by a steady increase in orders from users 
of these basic commodities, covering their needs for greater 
or less periods, because they fear further increases. 

The experts differ as to what may be the ultimate out- 
come of our present course. Some bankers believe that we 
have made a false move. Others less pickled in banking 
vinegar believe that we have made the only move by which 
government actually can lift business off the dead center on 
which it has been so long resting, Certainly the early effects 
of the reflationary activity have been favorable. The gain 
in prices of raw materials and commodities is the very con- 
dition that we have been hoping for all these weary months. 

It is, perhaps, just as well to leave the appraising of ulti- 
mate effects to the financial experts and to view the present 
situation in the light of the opportunities and duties it brings 
us at the moment. 

One thing is certain, reflation or inflation, or whatever 
may be the proper designation of the recent moves, the devel- 
opment is not going to be a cure-all of everything that ails 
us. It certainly does not relieve us of the duty of working 
harder than we ever have done before. It does bring certain 
conditions that promise to make returns for harder work 
more immediate and more definite. 

We may be certain that higher prices are going to rule 
not only raw materials and basic commodities markets, but 
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SECTION OF the parts department of I. H. Gingrich & Sons, Inc., Federal truck distributor in Grand 


Rapids, Mich. 


SELLS TRUCKS ON SERVICE 


Federal Distributor in Grand Rapids Has More Than 
1,200 Units to Credit in 14 
Years of Operation 


By ROBERT G. SILBAR 


Selling trucks on service—a complete service seldom 
offered by a dealer—has accounted for sales of more than 
1,200 trucks in fourteen years of operation by the I. H. 
Gingrich & Sons, Inc., Federal truck distributors in Grand 
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in the fields of finished products. In the automotive industry 
we may all be sure that prices of cars and trucks are going 
to be higher than they are now. Automotive Daily News 
has pointed out to its dealer readers what a powerful lever 
this gives them for bringing in sales. By doing their plain 
duty by their customers and pointing out the wisdom of 
buying now, they can also serve themselves by piling up 
increased volume, It isn’t always that the merchant’s duty 
to his clients and his desire for profit run so closely together. 

From the layman’s point of view at the present time, all 
we can say is that the administration has taken a step which 
has strengthened commodity prices and has improved con- 
ditions for making sales. If we all of us in the automotive 
industry go ahead making sales with every ounce of energy 
we have and let the economic experts wrangle over the ulti- 
mate outcome of reflation, we can put business on a basis 
that will confound any tendency toward renewed deflation. 

In a recent newspaper column, Arthur Brisbane, com- 
menting on the fact that automobile registrations in 1932 
fell off 6 per cent. from those of the previous year, sagely 
remarks: 

“The modern car is a marvel of endurance, but it does 
wear out in time, largely because it is neglected when it is old. 
When prosperity comes back and automobile buying begins 
in earnest, it will start such a boom as the industry has never 
known. It might mean a demand for ten million cars in one 
year to replace worn-out vehicles.” 

To which Automotive Daily News might with perfect 
truth add: “We have been telling you that,” though we had 
not roused our imagination to 10,000,000 cars in one year. 


| 


Rapids, Mich. 

Ask any truck driver in western 
Michigan where he goes for service 
and repairs and he will say, “Ging- 
rich.” Service has been made a 
sales work which has resulted in 
service parts running two to one 
over truck sales and has kept the 
agency busy even in the face of de- 
pression. 

“Last year we did a $175,000 gross 


in service sales,” A. J. Gingrich, 
president and general manager, 
said. 


did a half million dollars in gross 
sales, while our service divisionran 
$307,000.” 

When you go into the agency and | 
ask for “Mr, Gingrich,” half a dozen 
people are apt to respond. The 
business is made up of five sons 
and one daughter, with I. H. Ging- 


“In our peak year of 1928 baa 


A complete machine shop, parts 
stockroom and truck service is 
maintained by the company. Little 
direct advertising has been done, 


the word being passed from mouth 
to mouth. No service letters have 
been sent over a considerable period 
of time, and yet truckers come all 
the way from northern Indiana to 
Grand Rapids for repairs. 

The company has bought out 
seven or eight different truck 
manufacturing companies which 
have failed, in order to get parts. 
The entire Tower Truck Company of 
Greenville, Mich., was purchased ten 
years ago. A J. Gingrich reports the 
company cannot get enough used 
trucks by trading, so the company 
goes out and buys them. A high sal- 





rich in charge of the machine shop. 
Earl Gingrich is in charge of sales, | 
Walter is superintendent of service, | 
Wilbert C. is general service man | 
ager, Clarence is in charge of the | 
stock room and Mrs. Bertha Ging- | 
rich Versluis is company secretary. | 
Her husband, Julius Versluis, is in | 
the service division. Besides the 
Gingrich family there are thirteen | 
others employed. 

The agency was founded fourteen 
years ago, developing out of an au- 
tomobile repair business. During all 
its history the company has been 
dealer and distributor for only one 
line, Federal trucks. “One of the 
biggest reasons for any success we 
had,” A, J. Gingrich says, “is that 
we have a good commodity to sell. 
Federal Truck Company has been 
operating twenty-two years without 
reorganizing and refinancing, being 
one of the few who can say that. We 
have had 10 per cent. co-operation 
from the factory in sharing our 
troubles and in making adjustments. 
I feel Federal has had a lot to do 
in making our business what it is. 
It takes two hands to wash your 
face. The factory has been one of | 
our hands.” 

Returning the compliment, Ray | 
Fair, assistant sales manager of | 
Federal Truck Company, says that 
the factory never has to worry about 
a truck, once the Gingrichs sell it. 
“Customers do not return to the fac- 
tory for service, because they can 
get it at Gingrich’s. I’ve known 
them, when they didn’t have a cer- 
tain part, to make one. A. J. doesn’t 
oversell his customers, either; he 
doesn’t sell a two-ton truck to fill a 
small job. It’s cost him some busi- | 
ness, but it has paid in the long |} 
run.” 





vage value is obtained from worn 
out trucks and parts. 

“What the other fellow says he 
has, we’ve got,” Mr. Gingrich says. 
“Actions speak louder than words. 
We let the other fellow. blow his 
horn. Ours has a better tune.” 

Ninety per cent. of the trucks used 
by counties around Grand Rapids 
are Federal trucks. In Grand Rapids 
alone, 80 per cent. of city-owned 
trucks are Federals, all sold through 
Gingrich’s, and backed by service 
guarantees. 

The agency is housed in a build- 
ing having 48,000 square feet under 
one roof, 87 feet wide at the front 
and 230 feet deep, with three floors. 
Two service floors are maintained. 
On the ground floor, entered from 
the street because of a hill along 
side, is the machine shop, with a 
variety of lathes, axle straighteners, 
welding equipment, steel borers and 
equipment seldom seen outside of a 
factory. The second service floor is 
entered from a different street level. 
The third floor is used to store slow- 
moving parts and supplies, 

The stockroom, available from the 
street, is run on a_ businesslike 
plan. Steel cases are used to house 
parts. A complete catalogue and 
filing system enables any part to be 
found within a few minutes, 


| COMING EVENTS | 


MAY 
2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 
Hotel. 
JUNE 
16-17—Louisville, Ky. American Automo- 
bile Association, convention. 
18-July 3—Bordeaux, France. Seventh Au- 


tomobile, Nautical and Aeronautica) 
Show. 





Dealer Activties | 


(Continued from Page 3) 


Continental cars in this city, Will- 
iam Dulmage, manager, is an old 
time dealer in the Northwest. 

7 7” . 

Seattle Chamber of Commerce 
has asked the dealers to be repre- 
sented on its tax reduction commit- 
tee. Fred H. Kurz was elected by 
the dealers to serve on this impor- 
tant committee. a 


The Seattle Times is pushing a 
used car co-operative sales drive. 
Carl Heussy, secretary of the 
Seattle Dealers Association, wrote a 
letter to the Times, which was duly 
displayed, calling attention to the 
low used car stocks, the present low 
prices and the outlook for early 
price raise. This was good ballyhoo 
for the sales campaign, especially 
with the used car buying season at 
hand. 





7 * * 


ST. PAUL, MINN. 


L. A. (Rocky) Roalkvam, veteran 
St. Paul automobile dealer, has 
joined the sales staff of St. Paul 
Motors, Inc., Buick dealers. 

a oz * 

George A. Wallentin has been 
added to the sales staff of Warren- 
Given, Inc., at Grand and Milton. 
Mr. Wallentin was with the former 
Twin City Motor Company, Hudson- 
Essex dealers, for seven years. L. 
K. Fargo has also joined the sales 
staff of Warren-Given. Mr. Fargo 
has been connected in various sales 
capacities in the St. Paul automo- 
bile world for fifteen years. 

- . * 

Walter R. Cartwright has been 
transferred to St. Paul as St. Paul 
representative of the Buick-Olds- 
Pontiac Sales Company. Mr. Cart- 
wright has been with General Mo- 
tors Corporation for the past eight 
years. He has been in the auto- 
mobile business since 1911 and is 
well and favorably known in motor 
car factory circles. 

* * > 

Fred J. Marceau is the new man- 
ager of Goodrich Silvertown, Inc., 
at 6th and Exchange streets. He 
has been with the Goodrich Com- 
pany for eight years and has been 
connected with the St. Paul store 
since 1930. As manager he succeeds 
H. A. MacMillan, who has been 
assigned to other duties with the B. 
F. Goodrich Rubber Company. 


* * * 
COLUMBUS, 0. 

About 150 Buick, Olds and Pon- 
tiac dealers and salesmen in central 
Ohio territory attended a sales con- 
ference at the Neil House, Columbus, 
to outline plans for the spring sell- 
ing campaign. C. L. Alexander, 
zone manager of the Cincinnati dis- 
trict, conducted the conference. In 
addition to Mr. Alexander, C. C. 
Edmonds, assistant zone manager, 
and V. M. Hall spoke. Sound pic- 
tures to show salesmanship were 
shown, 
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THE BALOR GEAR IS A NEW TRANSMISSION 


FORM GIVING AN INFINITE NUMBER OF SPEEDS 


In the current issue of the English motoring magazine 
The Autocar, there is an interesting article and illustrations 
describing the Balor gear, the invention of a Swiss engineer, 
M. A. Laub. With interest in new forms of transmissions 


as high as it is today, we are 
ducing the illustrations: 

In brief, the Balor gear consists 
of a swash plate and free-wheel 
driving mechanism which takes the 
place of the orthodox clutch and 
gear box. There are, however, sev- 
eral interesting features in the lay- 
out of the mechanism which should 
have a great effect upon the ac- 
tion of the gear in actual use, and 
on its longevity and freedom from 


wear. Perhaps the most important 
feature is the method of controlling 
the swash plate so that, when it is 
at its greatest inclination and the 
driven shaft is running at practically 
the same speed as the driving shaft, 
a dog clutch is engaged, giving a 
direct straight-through drive, the 
swash plate then being returned 
to the neutral position, so that it 
goes out of action. 

The gear is, of course, contained 
in a suitable housing, of aluminum, 
although for the sake of clearness 
this is omitted in the accompany- 
ing illustrations. The driving shaft 
from the engine is enlarged into 
what may be termed a hub having 
two flat sides. On this hub there is 
pivoted one member of the swash 


plate, and there is carried on it a} 


control member which serves the 
double purpose of controlling the 
inclination of the swash plate and 
acting as one unit of a dog clutch. 
Both these members rotate with the 
driving shaft, the swash plate unit 


being capable of a pivotal movement, | 


and the control member being ca- 
pable of an endwise or 
movement, 

The driven shaft is in line with 
the driving shaft and carries, run- 
ning freely on it, two helical-toothed 
bevel pinions, which also have teeth 
to form part of dog clutches. Be- 


tween these two pinions there is a} 


double-ended dog clutch sliding on 
splines on the shaft under the con- 
trol of a toothed lever engaging with 
grooves cut into the center portion 





When direct drive is in use the swash 
plate and free-wheel mechanism is out of 
action, power being transmilted as shown 
by the arrows. 


When the swash plate is in action power 

is transmitted through the connecting rods, 
free wheels, and bevel gears. 

DOS CLUTCH 


CO 


NTRO 


@ 


sliding | 





quoting this article and repro- 





of it. The driving shaft has a spigot 

bearing in the end of the driven 
| Shaft, and on the end of the latter 
there is a toothed wheel correspond- 
ing with the internal teeth cut in 
the control member, so that if the 
control member be moved so as tg 
engage with this, a direct drive is 
| given from the driving shaft to the 
| driven shaft. 

On each side of the driven shaft 
there is a helical-toothed bevel 
wheel engaging with the two bevel 
pinions, and each of the bevel 
wheels is formed as the outer mem- 
ber of a large diameter jamming 
roller type of free wheel. The inner 
member caries a crank pin with a 
ball joint, and a connecting rod runs 
from this to another ball joint car- 
ried on an annular ring which is 
supported by ball bearings on the 
swash plate. There is also a similar 
jaming roller free wheel or ratchet 
| drive alongside each of the two free 
wheels already described, and in 
these cases also the inner members 
|earry crank pins with ball joints, 
| and have connecting rods running 
to other 
plate annulus. There are thus four 
ratchet drives, each with its con- 
necting rod running to the swash 
| plate annulus and the latter is pre- 
vented from rotating with the swash 
plate proper by means of a pin en- 
gaging with a slide which is at- 
tached to the external casing. 

The action of the control must 
now be described. The control unit 
|carries an annulus on ball bearings, 
which is connected by levers and a 
shaft to the gear control, which 
may be a lever or wheel or some other 
suitable device. The actuation of 
the control unit is, therefore, very 
similar to an ordinary clutch with- 
drawal mechanism. 

The swash plate has projections 
toward the control unit, in which 
cam tracks are formed and suit- 





(Continued on Page 8) 










Spring-loaded plungers keep the rollers of 
the free wheels in contact with the two 
working surfaces. 


The essential parts of the Balor swash plale and free-wheel mechanism. 


ball joints on the swash | 





Showing how the control unit inclines the 
swash plate and engages direct drive, 


then returning the swash plate to zero 
inclination. 


AIR OPERATED SPOT 
WELDER 


The Swift Electric “Welder Com- 
pany, Detroit, is offering a new air 
operated spot welder, designed for 
use on steel, stainless steel, copper, 
bress and aluminum. Capacities of 
the transformers are twenty-five to 
forty kva. The primary wind- 
ings, bakelite treated, operate on 220, 





current phase. There are six points 
of gear regulation for welding a wide 


thickness of a quarter inch of steel. 
A small main air cylinder operat- 
ing through a straightening toggle 
delivers ample pressure to the work; 
unusual efficiency in air consump- 
tion is claimed. The upper head of 
the machine has graduated hand- 
wheel for vertical adjustment, per- 
vin t quick set-up of machine, 





In the air control mechanism | 
there is a shaft carrying adjustable 
cams for controling the current and 
air valves; it is driven by a onie- 
| Sixth horsepower synchronous mo- 
|tor through reducer and change | 
speed gears, The change gears pro- 
vide wide speed variation, up to 180 | 
reciprocations of the ram per min- | 
ute. A multiple-tooth clutch elec- | 
|trically controlled by magnetic | 
switch and operated by foot switch 
is mounted on the camshaft. An 
antirepeat interlock switch prevents 
the machine repeating, even if the 
operator fails to take his foot from 
the pedal, 
however, for rapid repeat welding. 

The split cam current switch is | 
|made up of two cams having a series 
}of drilled holes, the relationship of | 
|which may be changed 
| forty different values in the amount 
of current on time for making a weld. 
| These values are in units of com- 
| plete cycles, and an adjustment is 


| provided for cutting the current off | 


cycle to 
off the 


lat the zero point of the 
javoid arcing and burning 
contact points. 


CHARLES PIEZ RETIRES 
AS LINK-BELT CHAIRMAN | 


Chicago, April 25.—Charles Piez, 
chairman of the board of the Link- 
Belt Company, has retired from ac- 


| tive duties due to ill health. He will 
remain chairman of the board. 





440 or 550 volts, alternating single | 


| variety of work up to a combined | 


It may be disconnected, | 


to obtain | 


New All-Purpose Radio 


wee 


The Alemite Corporation 


of a special cord it can be fitted in 


be used in connection with farm lighting sets. 
cabinet, finished in black with silver trim, control dials, etc. 


Hie bee Wena inee e 





i 
sisal 


is marketing a new small radio, which 
operates on all currents. The set may be used in the home or by means 


a car or on a motor boat. It may 
The set has an all-metal 
A four- 


tube circuit and special speaker are responsible for the compactness. 


A special feature of this 


set is a special heat take-off that is an 


integral part of the six foot plug-in cord. This minimizes overheating. 


The set complete lists at $24.50. 





_ CARBON MONOXIDE 
| ANTIDOTE 


Carbon monoxide is probably the 
most widespread poison connected | 
with human life and activity, ac- 
cording to the National Safety 
Council. Fatalities and near-fatal- 
ities due to the undetected presence 
of this colorless, odorless gas are | 
common in industry. Twenty-six | 
seurces of carbon monoxide in in- 





dustry are listed by Kober and Hay- | 
hurst in their book, Industrial 
| Health, 

A very recent advance in medi- 
| cine, significant enough to make 
| national news headlines, is the fact 
| that Methylene Blue makes anj| 

effective antidote for carbon mon- 


No | 


oxide and cyanide poisoning. 
has | 


|} previous satisfactory antidote 
been known. 

The Methylene Blue is adminis- 
tered into the veins in a 1 per cent. 
| aqueous solution, to the amount of 
50 cc. Repeated use of this gener- 
ous dosage since its first successful | 
| use at the Park Emergency Hos- | 
pital, San Francisco, on September | 
|5, 1932, has authenticated its effect 





llows for 1933-34: Chairman, 


;Marcus L. Brown, 


on both cyanide and carbon mon- 
oxide victims. 

Acting on this timely knowledge, 
William H. Rorer, Inc., pharma- 
ceutical chemists, of 265 South 
Fourth Street, Philadelphia, have 
prepared a 50 cc. sterile ampul of 
the Methylene Blue 1 per cent. 
aqueous solution, which is offered 
to industries, hospitals and doctors 
at $1 each, or six for $5.70, 


S. A. E. ELECTS 

Toronto, April 25 (UTPS). 
Toronto section, Society of Automo- 
tive Engineers, meeting at Royal 
York Hotel, elected officers as fol- 
J. & 
Auto- 
vice- 


Stewart, secretary Canadian 
mobile Chamber of Commerce; 
chairman, James C. Armor, vice- 
president Dominion Forge and 
Stamping Company; treasurer, 
superintendent 
Company. of 
Warren 
League, 


Seiberling Rubber 
Canada, Ltd.; secretary, 
Hastings of Ontario Motor 


JOBBER TO OPEN BRANCH 

Philadelphia, April 25.—E. P. Rot- 
zell Company, jobber of automotive 
parts and equipment, has leased 
space in a building at 603 South 
52d St., in which it will soon open 
an additional branch store. 


Dodge Commercial Cools 
Beer En Route to Customer 


In the time that has elapsed since 
| the adoption of the Volstead amend- 
|ment, many changes have taken 


place that will make the distribu- 
tion of beer so different from the 
customs in use prior to 1919 that 
| new methods are being devised to 
| meet the new conditions. 

Dodge Brothers are entering the 
re-created brewery market with no | 
fewer than seven motor vehicles 
equipped for residential, city and 
| long distance transportation of beer. 

With saloons out of the picture, 
|large quantities of the forthcoming 
| 3.2 per cent. thirst quencher will 

take the direct route from the brew- 
ery’s bottling racks to the consumer. 
|For this particular branch of beer 
delivery, Dodge provides a fast, light 
delivery sedan equipped with in- 
| sulated body and arranged for dry- 
|ice refrigeration. The photograph 
| shows the overhead bunker holding | 
| 75 pounds of dry ice. Immediately 


|economy of this new style 


ahead of the insulated rear door is 
a wide baffle serving to prevent the 


|escape of air when the door is 
opened. 

When the customer phones his 
beer order, the retailer simply loads 
the desired quantity into the in- 
sulated car and closes the door. By 


point of 
ready for 


the time he reaches the 
delivery, the beer is cool, 
immediate consumption. Customers 
finding themselves with an unex- 
pected bridge party on their hands 
will appreciate the convenience and 
beer de- 
livery, which had not been thought 
of when Andy Volstead managed to 
clamp the lid on our beer emporiums. 
The bodies of the Dodge com- 
mercial sedans adopted to dry ice 
refrigeration are welded according 
to the Dodge Monopiece Body 
principle which gives exceptional 
| Strength to Dodge passenger car 
bodies. The 70 horsepower engines 
have floating power mountings. 
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THE BALOR GEAR 
DESCRIBED 


(Continued from Page 7) 
able pins in the control unit engage 
in the cam tracks. Assuming that 
the swash plate is at zero inclina- 


tion, that is at right angles to the | 


driving shaft, there will be no power 
transmitted through the connecting 
rods to the ratchet drive, so that a 
free engine position is obtained ir- 
respective of the position of the 
qiouble dog clutch controlling the 
bevel pinions. To give the forward 
motion the double dog clutch is en- 
gaged with the rearmost of the two 
bevel pinions and then movement of 
the control lever slides the control 
unit away from the swash plate. 
Through the action of the cam 
tracks the control unit begins to in- 
éline the swash plate so that power 
is transmitted through the connect- 
ing rods and free wheels to the 
bevel gears and so to the driven 
shaft. 

A point in the movement of the 
control unit is reached where the 
swash plate is at maximum inclin- 
ation and then the speed of the 
driven shaft is then practically the | 
same as that of the driving shaft. 
At this point the control unit be- 
gins to engage with the pinion on 
the end of the driven shaft so that 
direct drive is established and as 
the control unit engages fully with 
the pinion the cam track returns 
the swash plate to zero inclination 
so that the swash plate mehanism 
comes to rest, since the double dog 
is also withdrawn from the bevel 
pinion. 

When a lower gear is required the 
control level or wheel is moved in 
the other direction and the control 
unit disengages with the pinion on 
the driven shaft and brings the 
swash plate to maximum inclina- | 
tion, further movement decreasing | 
the inclination of the swash plate | 
and lowering the gear ratio which 
can be made almost infinitely great, 
depending upon the delicacy of the 
control, which may be decided upon. 
Thus the geat ratio is to all intents | 
and purposes infinitely variable be- 
tween free engine and direct drive, 
or from infinity to say 5 to 1, if 
that be the ratio of the final drive 
in the back axle. 

Reverse gear is obtained by en- 


gaging the foremost of the two bevel 
pinions, and the same range of gear 
ratios is then available. except that 
the direct drive cannot be engaged 
on reverse, and it is, of course, not 
hecersary. 

From the foregoing the essential 
construction and action of the Balor | 
gear may be realized, but there are 
ingenious alternative methods of ac- | 
tuating the swash plate by means |} 
of the control unit and of arrang- 
ing the control gear itself so that 
a degree of automatic action may 
be obtained. Also an auxiliary con- 
trol may be arranged by means of 


a pedal to put the gear in free po- 
sition at the same time applying 
the brake pedal, and so bringing the 


car to rest. This drive also gives 
a free wheel at will, since by dis- 
engaging the direct drive dog clutch 
the free wheels come into action, 
the outer members overrunning the 
tuner driving members. 


IKERT JOINS WEIDENHOFF 


AS TECHNICAL EDITOR 


Chicago, April, 25.—B. M. Ikert 
has joined the staff of Joseph} 
Wiedenhoff, Inc., in the capacity of | 
technical editor. His job will be an | 
educational one directed at the trade 
and at motor vehicle owners. 


FOLLANSBEE AT CAPACITY 


Steubenville, O., April 25.—Capac- 
ity operation at the Follansbee, 
W. Va., plant of the Follansbee 
Brothers Company, was predicted by 
William Lake, general manager, who 
said 800 men already are working 
at 90 per cent. of capacity. J. E. 
Dailey, general manager of the 
Steubenville plant of the Wheeling 
Stee! Corporation, said the plant is 
operating at 65 per cent. of capacity. 
Increased demand for automotive 
Steel is said by executives of the 
two plants to have been responsible 
for the speeding up in operations 
the past two weeks. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





PIERCE-ARROW SUES ON 
PATENT INFRINGEMENT 


Buffalo, N. Y., April 25.—Charg- 
ing infringements of patent rights, 
the Pierce-Arrow Motor Car Com- 
;pany yesterday brought action in 
|equity term of Supreme Court to 





| 
Returns for today: 





restrain four persons from operat- 


| with fender headlights. The in- 
junction proceedings, against James, 
Frank and Mrs. Rose Impalloria, all 
of 70 Busti Ave., 
Impallario, 106 Anderson Place, is 
being heard by Justice Edward R. 
O'Malley. The company contends 





and Andrew | 





the four defendants have equipped 
ing automobile hearses equipped machines of another make, owned 
by them, with headlights of a 
design similar to those of Pierce- 


Arrow Cars. 


BEER BOOSTS TRUCKS 

Philadelphia, April 25.—Movement | breweries, the largest number of ap- 

of legal beer over the roads and| plications from any single brewery 
streets of Pennsylvania has in-' being twenty-nine for that period. 


creased motor truck registration, ac. 
cording to the Bureau of Motor Ve- 
hicles. Thirty-nine more trucks 
were registered in March than in 
February and in the first fifteen 
days of April ninety-seven trucks 
were registered in the names of 





AS THEY COME IN 


Ten Passenger Car Sales Leaders for March-Feb., 1933 


REPORTS PUBLISHED 
Alabama, California, Georgia, Louisiana, Massachusetts, Montana, New Mexico and Washington 
In this table: 38 states and the District of Columbia 


i | | | | | | 
MAR., 1933 | FIRST | SECOND | THIRD | FOURTH | FIFTH SIXTH SEVENTH | EIGHTH | NINTH | TENTH 





























































































































States Sales | ' | ' 
Alabama 453 | Chev 273 | Ford 78 | Ply 31| Pontiac 20| Dodge __ 12 | Buick 7 | Stude 5|Au-Ch-R 4/|E-H-O-Pa-w 2|* 1 
Arizona 185|Chev —_‘74| Ford 32|Pontiac 15|Dodge 14|Buick 13|Ply _—_—i12| Olds 9|Rockne 8 | Essex 4|Willys 3 
Arkansas 495) Chev _251|/Ford  _123|Ply _—«60|Dodge _21/Pontiac 14| Buick 9|Chrysler 4|Rockne 3|/DS-Re 2] * 1 
Cal. _-5883|Chev  1708|Ford 1207| Ply 768| Dodge  300| Pontiac ©252| Buick —_232/De Soto 180|Essex 139|/Olds 133|Rockne 132 
Conn, 1223|Chev _344|Ply _—_—s185| Ford _171/|Pontiac 110/Buick _71|Dodge 70|Olds 43|Essex | 34|De Soto 28|Chrysler 26 
Delaware 265|Chev  99|Ford _61/|Pontiac 25|Ply | 21/B-O ~—s'12|Chrysler 9{E-Pa  5|DS-R-W 3|/IS —-2/* ~—s 
Florida 1315| Chev 423| Ford _316|Ply _—«159| Austin 117| Pontiac 56|Dodge 51|Buick 39 | Essex 29| Willys _22|Olds —_—17 
Georgia 997|Chev _ 436 | Ply 150|Ford _114| Pontiac 57|Buick 53|/Dodge 30|/Olds ——24|Graham 17| Austin 16|Chrysler 15 
Idaho _157| Chev 50 | Ford 42 | Ply 29|Dodge _10|Pontiac 8 | Willys 6|E-O 4|B-N-Re 1/| l 2 
Illinois 5053 53|Chev 1. 1323 Ford 1091 | (Ply -—«*'744| Pontiac “386 | Dodge 2441 Olds 2277) __227| Buick 210 | 110|DS 128 Chrysler 1 114| Willys 85 
Indiana 2677|Chev  880|Ford 542|Ply _—«412 | Pontiac 160|Dodge 106 Olds  89|De Soto 173|Essex  70|Buick 62|Rockne 57 
Kansas 635|Chev  246|Ford _135| Ply 84| Pontiac _ 40/1 Essex _19| Willys 18|Rockne 17|Buick  16|D-S _10| Olds — 4 
Louisiana 536| Chev 319) Ford _166| Ply 47|Dodge _27|/Olds _—s'14| Buick _—11|Pontiac 8|Nash | 7|Ch-E (6|De Soto 5 
Maryl’'d 1002|Chev _382|Ford _188| Ply 101| Pontiac _ 76 | Dodge __38|/Buick —35|Ch-O —_—.29| Essex " 23|Graham | 201 De Soto 14 
Mass. — -3261|Chev __ 950|Ford —_ 699 | Ply 317| Pontiac 283|Buick 140|Dodge 130|Olds _—-124|Essex _—‘117| Chrysler 70/ Nash a 
Mich.  3284|Chev 1013|Ford  990|Ply _—-268| Pontiac 235|Dodge 145|Olds —_127|Essex _108|Buick _—91| De Soto 44| Rockne 42 
Minn. 1792|Chev _766|Ford —_335 | Ply _____ 182|Pontiac 110|B-O _—‘61|Dodge —47| Willys =29/R-S ——28|Hup —.27 [Chrysler 26 
Missouri 4111|Chev 1411|Ford _849|Ply —=—'736| Pontiac 224|Dodge 202/Olds —*93 | Buick — me! De Soto 75|Chrysler 66|Rockne 64 
Montana 600|Chev  202|/Ford  114| Pontiac 76 Ply 62|Buick —_26 | Dodge Hi Nash _14|Rockne 13 ie “i | Chrysler ~ 10 
Nebraska 789|Chev  315|Ford  187|/Ply © 101|Pontiac 57|Olds | 24|B-D-W 16|Essex 1 in ‘G-R~~—*9|Chrysler ~+47|/De Soto 4 
N. Hamp. aie 105|Ford _—-82| Ply 26|Pontiac 15|Buick 14/O0-R  12|E-S 9|/D-N _7|De Soto 4{|Chrysler 3 
|N. J. 3428|/Chev 1040|Ford —_639| Pontiac 376|Ply -—-335| Buick ~—176 | Dodge _ “132 | Olds 130| Essex 70 | ‘Rockne 66|De Soto 56 
|N.M. 122|Chev(52|Ford —_—«22| Ply 20|Pontiac 9|/Dodge 6 |Chrysler 4|Buick  3|/Stude —_2|* we i — 
| N. York 10758 Chev 3250| Ford _1873|Ply —_—-1209/ Pontiac 871| Buick — _ 605 | Dodge 499| Olds 435 | Chrysler 266 Stude 245|Essex 218 
= Caro. 907|Chev _383| Ford _196|Ply _—s117| Pontiac 51|Dodge _34/| Austin  _29\Essex _24| Chrysler 18|Buick 15|DS-O 7 
. Dak. 221|Chev 91|Ford 41|Ply —30| |Pontiac 16| Buick 7 7| Dodge _ 6 | Ch-O 5|DS-R  4\|E-S-W  3|Nash 2 
Ohio 3911 | Chev _1272|Ply _—*(692| Ford _—~613| Dodge 224| Pontiac 191|Buick 119|DS-O 109|Chrsyler 106| Rockne 78|Essex _ 68 
|Oregon 529|Chev 159|/Ford 123|Ply -— 82; Dodge _—36, Pontiac 24 | Buick FT} Ch-E-N 13 | Olds 10|DS-G —‘9 Stude 3 
Penna. 6969|Chey 2191|Ford  1245|Ply _—*959| Pontiac 512|Dodge 376|Buick  283|Olds —_267| Chrysler 189|Essex _147| ‘De Soto 106 
Rh. Isl. 546|Chev 155 | Ford 100 | Ply 76| Pontiac 49|Buick 36 |Chrysler 22|De Soto 17|/Stude 13|D-E 12'Olds 11 
|S: Car. 531|Chev  289\Ford  106|Ply —S‘55| Austin 31 | Buick 37 Pontiac — 14|D-E _—'13|Olds_~—s10 Chrysler 8| Willys ‘6 
|S. Dakota 222|Chev —«90| Ford 39 | Ply 25 Pontiac _ 11 | | Rockne - 9| Dodge 1\B- -Ch-O _ 6|E-W 5 | Stude “4|Graham 3 
| Utah 304|Chev 113|Ford —_—‘52| Ply 45|Buick —_16| Pontiac 12|Essex _10|Olds_ ~=—S—«9\|Ch-G__—8 | Rockne 7|De Soto 6 
| Vermont 148|Chev _50| Ford 27|Ply _—=s22| Pontiac 12|Essex  -(8|Dodge  7\Buick 5|Olds _—4 Ch-Ds-G-Pa-R2)* ae 
| Virginia 1343|Chev 503|Ford _315|Ply ——*:150 | Pontiac 97|Dodge 60|Buick 37|Essex 34|Olds ——-29| Chrysler 17| Hup 14 
Wash.  878|Chev  229|/Ford _213|Ply ——«130|Olds + =——«‘55| Dodge 54 Pontiac 41|Buick 30|Chrysler 21|Stude 19/G-R 14 
W. Vir. 550 Chev. 192!Ford  116|/Ply  75|Dodge  38|Pontiac 27 | Olds __15 | Essex ~ 14|Chrysler 12|Buick 11|Rockne 10 
Wis. 1464|Chev 438| Ford 290|Ply _—«*186| Pontiac 104|Dodge 83|/Olds 50|Buick  48|Rockne 44|Essex  40|Nash — 32 
D. Col. 1051'Chey  296|Ford  282/Ply  82| Pontiac 77| Dodge  56|Buick 48|/Olds | 28|Chrysler 25|Essex 21|Graham 16 
FEB., 1933 FIRST SECOND | THIRD FOURTH FIFTH SIXTH | SEVENTH EIGHTH NINTH TENTH 
States Sales | 
Alabama 538 Chev 277 Ford 84 | Ply 53 Pontiac 21) Dodge 17 Willys 15 | Austin 14' Buick 13 | Rockne 12 Chrysler 9 
Arizona 158 Chev 67 | Ford 24|Pontiac 15)! Buick 10| O-P 7|/D-W  6|Rockne’ 5|Chrysler 4)!DS-E 3\|Stude 1 
Arkansas 844 Chev 437 Ford _202 | Ply 98|Dodge  47|Pontiac 21|Buick 10/Ch-DS 5jO-R 4| Nash 3|S-w 
| Cal. 5198 Chev 1635 Ford  798,Ply | 752 Dodge 236| Buick  234| Pontiac 229' Rockne 162|De Soto 153|Chrysler 124|Olds 111 
Conn.  975|Chev  334|/Ply —«:142| Pontiac 95 | Ford 84|Buick  64|Dodge 54|Olds §_27|Chrysler 26|Essex 24|DS-Pa_ 16 
Delaware 219|Chev 95 Ford 39 | Ply 20| Pontiac 17 | B-O 9 | Essex 6|Ch-Ds-R 4/Cadillac 3|N-W 2|* — 1 
Florida 1548 Chev 560 Ford 343|Ply _‘:183| Austin 120 Pontiac 73 Dodge 52|Buick  48|Ch-W 28 Essex  27|/Olds 14 
Georgia 212,Chev92\ Ford 29/Ply | 25 Pontiac 14|/Buick 11/Olds = 7|Ch-D-G-Pa-S5|Co-H 2 mo ~ ne 
idaho 94,Chev41| Ford 16/Ply ——_—‘:13| Dodge 7 N-R 3|Buick 21° 2 ; | = ; 
Illinois 3801/Chev 1121|Ford 641| Ply _—*524 Pontiac 270/ Buick 182 | Dodge 180 |Olds —_166|De Soto 112|Stude _85 | Chrysler 69 
\Indiana 1474|Chev 481| Ford —298|Ply __—«213 | Pontiac 69| Dodge 65 De Soto 56| Willys  46|Olds _—44| Essex 43 Rockne 35 
\Kansas 632 Chev 270| Ford. 111|Ply —«~87| Pontiac 34|Buick — 25 | Fssex 20|Dodge 19'Olds  13|Rockne 10/Chrysler 8 
Louisiana 906/Chev 453, Ford 198|Ply —«58|Dodge 38|Pontiac 25|Buick 18|Olds 17, Rockne 15| Nash 12/ Austin 11 
|Maryl'd 1198|Chev 488| Ford 166|Ply 147! Pontiac 84|Buick 54|Dodge 36 Olds _‘35, Chrysler 30/Rockne 23|Stude 21 
Mass. 2683|Chev 937|Ply  295|Ford _290| Pontiac 244| Buick 163 Olds _104|Dodge 102/Essex _85|Nash _—60|Stude —59 
| Mich. 4063|Chev 1387| Ford —_745 | Pontiac 361 | Ply 286 ‘Dodge 243 | Olds 240 | Buick 156 Essex 142) Rockne 86 | Chrysler 65 
‘Minn. 1107 | Chev 504|/Ford  149;Ply —«*98/ Pontiac +74| Buick 58 |Olds £6 |Stude 41 ;Chrysler 20 | Willys 24!Dodge 1 
aoe 3941 Chev 1531|Ply  692|Ford _519| Pontiac 227|/Dodge 180|Buick 123|Olds _—‘97|De Soto 85|Essex 66 |Chrysler 65 
31/Chev —-9| Ford 8|Ply ——s-«6|Olds_—s2|* 1| : oe 1 ee ‘| er 
b= 385| Chev 141|Ford 89|Ply | 43|Pontiac 26/B-D  13|Olds 2 Willys 9|Stude —-7|Ch-R 6 | N-Pa 5 
|N. Hamp. 272|Chev _106| Ford _44| Ply 33| Pontiac 15|Rockne 13/D-O  10|B-E-S__8|Nash _—‘4| DS-G -8\|Pa-Re 2 
N. Jersey 3192, Chev 1059|Ford  366|Ply _359| Pontiac 354| Buick 207|Olds _137| Dodge 120|Chrysler 90|Stude _67| Rockne 65 
N.M.  154|Chey  67/Ford 28|/Ply —S«'16|Dodge ~—=11|Pontiac 9 Buick 6|Olds —«5|Ch-R UU 28 
|N. York 9124 Chev 3007 | Ply 1004|Ford  968| Pontiac 795| Buick 620 | Dodge 500 Olds 396 | Chrysler 252|Essex 206|Stude —_—203 
. Caro. 1099|Chev _478| Ford _253|Ply _—‘121|Pontiac 58|Buick 31 Dodge _28|Chrysler 24| Austin 21 | Essex _15 | Olds 14 
.Dak. 112|\Chev 46|Ford 27|Ply _——=sa10'| Pontiac ~=9|Buick 7:Olds  4/D-H 2|* | 1| 1 a 
Gis 4527|Chev 1586| Ford _723| Ply _ __ 595] Pontiac 282|Dodge 269| Buick 154 | Olds 143| Chrysler 96 | De Soto 93 | Rockne 91 
Oregon 367|Chev _111/Ford _—73|Ply —«60; Dodge —-25| Pontiac 20 | Stude 14 [Nash 13|Chrysler 12|Buick 10 ‘Willys 6 
Penna. 5483|Chev _1869|Ford  693|Ply _674| Pontiac 411 | Dodge 302| Buick 296| Olds  _203| Chrysler 179|Essex _150|De Soto 98 
Rh. Isl. 489|/Chev _198| Ply —_—‘53| Pontiac _ 45 | Ford 42|Buick  36|De Soto 25| Dodge 10/Nash  9|Rockne 8|Ch-S 7 
S. Car. 418|Chev _181|Ford 91|Ply —(48|D-Po _18{Austin 14|B-E _10|Chrysler 6|Wiilys  5|Nash  4/|DS-R 3 
S. Dakota 234|Chev _91/ Ford _—43 Ply _——=«24| Dodge _—(19|Pontiac 18|Rockne 1 i Buick _8|Stude 5|Ch-O __4| Essex 2 
Utah 147|Chev 66 Ply 28|Ford _24|B-D —F T Pontiac 4 'E-O ie } Stude_2/* ae 
Vermont 130|Chev _50|Ford _—18|Ply ~—~«a14| Pontiac 11|/Olds —«8 | Buick | Essex 6 | Ch-R 3|D-G-Re 2|* 1 
Virginia 1139|Chev 491| Ford _200| Ply _123| Pontiac 83| Dodge _56| Essex 27 Buick 26, | Chrysler 23|De Soto 20|Olds 19 
Wash. 499/Chev —_149/ Ford 114) Ply “60.|D-Po 29) Chrysler 20| Buick 18|Nash  14|0-w 13 | Stude 7|Rockne 6 
W. Vir. 619|Chev —295|Ford 136 |Ply —_—Ss97| Dodge 42 /Pontiac 29 | Chrysler 18’ Buick _14|O-R 11|De Soto 9|Nash 8 
Wis. 1004 | Chev 374 | Fora ___123|Ply ‘114 Pontiac 86 |Dodge 50 | Buick —_—35 | Olds 35 |Essex $2 | Nash __ 38 | Rockne _ 26 
D. Col. 949|Chev 321 Ford _165| Pontiac 105| Ply ~~ 99 | Olds 45| Chrysler 34\Dodge _33 | Buick _ ~__ 32 | Essex 23|Rockne 19 














H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—Nash, O—Oldsmobile, 
' Re—Reo, R—Rockne, S—Studebaker, 


KEY TO ABBREVIATIONS AND SYMBOLS 
A—Auburn, Au—Austin, B—Bvick, C—Cadillac, Co—Continental, Ch—Chrysler, DS—De Soto, D—Dodge, E—Essex, F—Franklin, G—Graham, 


WK—Willys-Knight, W—Willys. 





Pa—Packard, PA—Pierce-Arrow, 
*—Cars in this position registered as shown. 


P—Plymouth, Po—Pontiac, 

































































































